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The transition towards software-defined vehicles is already providing car makers with many opportunities that

would not have been possible to capitalize on before the industry’s uptake of new technologies. At the center of

this innovation is the opportunity to leverage these technologies to shift feature monetization from point-of-sale to

after-sales.

Embedding these new experiences into the vehicle, with room to develop and expand them over its lifecycle, will

require a strategic realignment for companies across the industry. Here, OEMs, vehicle brands, and new

automakers will increasingly need to consider the overall ecosystem – understanding how best to adapt their

individual organizations toward the SDV’s technological promises and stance as a potential ‘third living space’.

In this report, our experts map out the different strategies used to incorporate software-defined vehicles into new

vehicle line-ups. In doing so it understands how key industry players are organizing themselves as they prepare for

SDV development, while identifying the products, services, and business models being pursued by stakeholders

today. It likewise highlights the challenges and constraints of SDV development from an organizational perspective.
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401 – Software-Defined Vehicle: E/E Architecture 
Guide

The Software-Defined Vehicle: E/E Architecture 
Guide evaluates today's state of the art architectures 
while supporting planners and engineers on the 
journey to enable a software-defined vehicle (SDV). 
It provides insight into key SDV trends and 
technologies as well as the decisions enabling year-
on-year delivery with optimal utility and cost to each 
vehicle made. An accompanying Excel version offers 
the latest data to encourage strong decision-making, 
with thousands of data points presented with every 
release.
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> How are OEMs, suppliers, 
and other 
software/technology 
stakeholders more broadly 
incorporating the transition to 
software-defined vehicles into 
their broader corporate 
strategies?

> What types of products, 
services, and business 
models are stakeholders 
pursuing as an outcome of 
their transition to software-
defined vehicles? 

> How are these companies 
organizing themselves to 
support software-defined 
vehicle development, 
including corporate 
governance, subsidiaries, and 
regional/distributor entities?

Key questions answered
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Contact SBD Automotive

Contact Us

USA UK Germany India China Japan

Garren Carr
North America
garrencarr@sbdautomotive.com
+1 734 619 7969

SBD Japan Sales Team
Japan, South Korea & Australia
postbox@sbdautomotive.com
+81 52 253 6201

SBD China Sales Team
China
salesChina@sbdautomotive.com
+86 18516653761

Andrea Sroczynski
Germany, North & East Europe 
andreasroczynski@sbdautomotive.com
+49 211 9753153-1

Luigi Bisbiglia
UK, South & West Europe
luigibisbiglia@sbdautomotive.com
+44 1908 305102

Do you have any questions?

If you have any questions or feedback about this 
research report or SBD Automotive’s consulting services, 
you can email us at info@sbdautomotive.com or discuss 
with your local account manager below.

Book a meeting

info@sbdautomotive.com
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