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In the past few years, a number of automotive OEMs have sought to take a portion of the fleet management

solutions (FMS) market for themselves. These automakers are ultimately looking to leverage the market’s solutions

to enhance operations, often through boosted factory connectivity. While the trend initially began with select

manufacturers of heavy vehicles, there is now a pioneering wave of Light Commercial Vehicle (LCV) players and

other manufacturers addressing the FMS market - seeking to take a share of the increasing service revenues

funded by fleet managers.

Our Fleet Management Solutions: Automotive & LCV Value Chains report identifies the key opportunities and

challenges facing OEMs wishing to participate in the FMS value chain. It further helps them gain a clear

understanding of the strategies needed to incorporate FMS and their associated services, while outlining the

products, services, and business models already being pursued by stakeholders. Planning, marketing, and IT

teams benefit further from detailed analysis of key fleet management service strategies organized by OEM.
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546 - Connected Services Guide – LCVs

While the use of connected car services is 
widespread among passenger vehicles, with many 
OEMs having launched their services in at least one 
market, the Light Commercial Vehicle (LCV) 
segment is still in the early stages of maturity.

This report provides key, up-to-date, insights into 
the connected services available for LCVs.
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> How are OEMs and 
suppliers more broadly 
incorporating the FMS into 
their broader corporate 
strategies?

> What types of products, 
services, and business 
models are stakeholders 
pursuing as an outcome 
of their higher focus into 
FMS?

> What considerations need to 
be taken when looking for 
partnerships?

Key questions answered
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Contact SBD Automotive

Contact Us

USA UK Germany India China Japan

Garren Carr
North America
garrencarr@sbdautomotive.com
+1 734 619 7969

SBD Japan Sales Team
Japan, South Korea & Australia
postbox@sbdautomotive.com
+81 52 253 6201

SBD China Sales Team
China
salesChina@sbdautomotive.com
+86 18516653761

Andrea Sroczynski
Germany, North & East Europe 
andreasroczynski@sbdautomotive.com
+49 211 9753153-1

Luigi Bisbiglia
UK, South & West Europe
luigibisbiglia@sbdautomotive.com
+44 1908 305102

Do you have any questions?

If you have any questions or feedback about this 
research report or SBD Automotive’s consulting services, 
you can email us at info@sbdautomotive.com or discuss 
with your local account manager below.

Book a meeting

info@sbdautomotive.com
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